HOME SELLER
WORKBOOK




SELLER INFORMATION

Owner Co-Owner

Phone Phone

Email Email

Address

Preferred Method of Communication [ ] Call [ ] Text [ ] Email
Property Information
Address

(if different from above] Subdivision

(] Single family [_] Multi-Family [_] Townhouse/Condo Manufactured

Square footage Lot Size Year Built

Bedrooms Bathrooms Floors Garage Spaces

Type of home [_] Primary [ ] 2ndhome  [] Investment Property
Is the home currently rented? [ 1Yes  [INo

If yes, when is the lease expiring? Rent Amount $

Overall Condition of the Home  [_] Move in Ready/Renovated [INeeds Minor Improvements
L] In Need of Renovation/Repairs

Reason for Selling

Urgency to sell? L] Yes [ 1No Ideal Sell Price S
Do you owe anything on the property? Yes $ No
If yes, are you current on your mortgage payment? [ ]Yes [ INo

Will the home be occupied during the sales process? [ ]Yes [INo
Will you be purchasing a new home? [ ]Yes [INo



INTERIOR RENGVATIONS & UPGRADES

Check off any applicable upgrades to the interior of the house, note what year each one was completed and
include a brief description.

UPGRADED? YEAR DESCRIPTION & APPROXIMATE COST

(] Flooring

[] Paint

] Kitchen

[] Appliances

[ ] Water Heater

[ ] A/C or Heating

(] Plumbing

[] Electrical

[] Master Bath

[] Other Baths

[ ] Windows

(] Doors

[] Other

[] Other

*Age of water heater if it has not been replaced

*Age of A/C if it has not been replaced




An important part of our marketing strategy is to showcase what you love about your home and neighbor-
hood. The information you provide in this packet will enable us to highlight your home’s best features, and
tell a story that will help buyers fall in love with the house just as you did.

TOP 3 THINGS YOU LOVE MOST ABOUT YOUR HOME:

1.

2.

3.

UNIQUE FEATURES OF YOUR HOME:

BEST MEMORIES IN YOUR HOME:

FAVORITE SPOT TO HANG OUT IN YOUR HOME AND WHY:

ADDITIONAL FEATURES
(] Pool Hot Tub [] Fenced in Yard [] Sprinkler System
[] In-Law Suite [ ] Finished Basement [] Unfinished Basement
[ ] Fireplace [ ] Security System [ ] Shed Workshop

Solar Panels: Owned Leased, Expires:

Other




EXTERIOR RENOVATIONS & UPGRADES

Check off any applicable upgrades to the interior of the house, note what year each one was complet-
ed and include a brief description.

UPGRADED? YEAR DESCRIPTION & APPROXIMATE COST

[] Roof *

[] Paint

[] Garage

[ ] Patio/Deck

[] Landscaping

] Sprinklers

] Pool

[] Fencing

] Shed

] Other

[] Other

*Age of roof if it has not been replaced

HOME REPAIRS THAT HAVE NOT BEEN COMPLETED




Room descriptions will help us highlight key attributes and unique features of your home.

Kitchen

Living Room

Dining Room

Master Bathroom

Kids Rooms

Guest Bedrooms

Office

Game Room or Basement

Other




In order to be clear about what you would like to take with you when you decide to sell the house, please check
off the items that will be included in the sale and which are excluded that you plan on taking with you. Fixtures
(anything permanently attached) are not included on the list as it is customary that they stay in the home unless
otherwise noted.

ITEM INCLUDED EXCLUDED NEGOTIABLE N/A
Refrigerator ] ] L]
Washer/Dryer L] L] L]
Dehumidifier L] L] L]
Curtains [ [ [
Speakers L] L] ]
Cameras [ [l ]
Patio awning L] L] L]
Yard decor [ [] [
[] [] []
[] [] []

Valuable fixtures included in the sale:

Any other information that you would like to add:




SHOWINGS & OPEN HOUSE INFO

Please fill in the time frames that you can have your home available for showings and open houses. It is import-
ant to keep in mind that having flexibility is vital in selling your home.

Available Time Frames

Sunday

Monday

Tuesday

Wednesday

Thursday

Friday

Saturday

Instructions for agent showing your home
Advanced notice hefore showings? [ INo []Yes, min/hr minimum
[ ] Requireguestto  [_] Remove shoes [_] Wear shoe covers
[] wear face masks [ Juse hand sanitizer

Special instructions regarding pets

Any additional information you would like us to know




Help the new owners feel right at home by providing information you would find helpful when you first moved in.
be sure to leave the new owners any warranty paperwork that goes with the house as well.

UTLILITY SERVICE PROVIDERS AVG COST/MONTH

Electric

Water

Gas

Internet

Phone

Cahle

Trash/Recycle

Security System

Other Helpful Information

Trash Day Recycle Day
Alarm Code Garage Code Pool Code
Mailbox # Mail Delivery/Pickup Time of Day

Any additional tips or information you would like to give the future owners




Wow potential buyers with a list of all the amenities your community has to offer. You can add additional

items if they are not on the list.

Amenties
[] Gated community [] Security
] Pool (] Hot Tub
(] Clubhouse (] Community Kitchen
[ Picnic Area [ Lake Access
[] Walking Path [] Hiking Paths
[] Golf Course [] Sports Courts:

(] Fitness Center
[ ] Playground
] Movie Room
[] Dog Park

[ ] Bike Paths

[] Scheduled Community Amentities:

[ ] Other:

Home Owners Association

Does the neighborhood have a Home Owners Association?

If yes, what is the amount due? S

[ ] Yes [ ] No

Paid ] Monthly (] Quarterly

HOA Name: Phone/Email

[_] Semi-Annually ] Annually




YOUR NEIGHBORHOQD FAVORITES

Everyone loves getting a locals recommendations! What are your favorites?

Top 3 Things you love most about your neighborhood

1

2.

3.

Favorite Local Hot Spots

Coffee Shop Bakery
Brunch Happy Hour
Parks Gym/Fitness Studio

Farmer's Market (when & where)

Restaurants

Date Night

Brewery

Places to take the Kids

Places to take out of town guests




WHAT HAPPENS NEXT

The next step is a face-to-face listing meeting with a ROOST Real Estate Co. professional.
During this meeting, we'll review everything you've shared in this guide, answer your
questions, and walk you through our step-by-step plan to sell your home for the best
possible price, on your terms. We'll review market data together, discuss the listing
contract, and map out a tailored marketing strategy that highlights your home’s best
features and attracts the right buyers.

Our job is to make the selling process simple, stress-free, and successful - from pricing
to closing. We're ready when you are.



