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We May Already Have a Buyer for Your Home

When you hire an agent to sell your home, you expect them to achieve exactly that—sell
your home. At ROOST Real Estate Co., we understand that your primary goal is to sell your
property at the highest possible price and on terms that work for you.

Our professionals are continuously marketing to and connecting with potential buyers
who are actively seeking the perfect home—one just like yours. We leverage our exten-
sive network and proactive strategies to ensure your property is showcased to the right
audience.

While we're more than willing to collaborate with other agencies that may have qualified
buyers, our commitment goes beyond merely placing a sign in your yard and waiting for
interest. At ROOST Real Estate Co., we take a proactive approach to selling your home,
ensuring that every opportunity is explored and maximized.

Our job is to deliver results. We are dedicated to achieving the best outcome for you by
actively pursuing every avenue to find the right buyer for your home.
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The Listing Contract

The listing contract is a crucial agreement between you and ROOST Real Estate Co. It
outlines the terms and conditions under which we will sell your property. Here are the key
points:

O Exclusive Right to Sell: This contract gives ROOST Real Estate Co. the exclusive
right to market and sell your property. It ensures that our agents are fully committed to
selling your home and maximizing your return.

O Contract Duration: The agreement specifies the duration of the listing period, during
which ROOST Real Estate Co. will have the exclusive rights to sell your property.

O Listing Price: The contract includes the agreed-upon listing price of your property, which
is determined based on a comprehensive market analysis.

O Commission: The contract details the commission structure, including the percentage of
the sale price that will be paid to ROOST Real Estate Co. upon the successful sale of your
property.

O Agency Relationships: The contract specifies the nature of the agency relationship,
ensuring transparency and clarity about the duties and responsibilities of your ROOST
Real Estate Co. agent.

By entering into this contract, you can be confident that ROOST Real Estate Co. is dedicat-
ed to achieving the best possible outcome for the sale of your home.




The Home Enhancement Checklist

You've decided to sell your home! When selling, it's important to look at your home from a
different perspective. The home Enhancement Checklist provides you with insight and direction
on how to get the most money and quickest sale for your home by making minor changes and
repairs.

O Tidy Up: When a home appears cluttered, buyers can't “see” the home or it's
potential. By storing items you don't need or use, your home will feel more inviting to
potential buyers. When selling a home, less is more!

O C(lean Up: A clean home gives the impression that it has been well cared for. Strive to
make your home visually and aromatically appealing. Remember: Paint in the can is
worth $20, but it's worth $1,000 on the walll

O Patch Up: Minor repairs often become major stumbling blocks for potential buyers.
Take away those distractions by fixing minor issues before they become major.

O Finishing Touches: The little “extras” make a home feel special. Remember, your
home is competing with others in your neighborhood. Make your home stand out!




Marketing Plan For Your Home

The elements of a comprehensive marketing plan for your home include:

O Price your home competitively: Setting the right price for your home is crucial to
attract potential buyers and achieve the best possible sale. Our ROOST Real Estate
Co. agents conduct a comprehensive market analysis to determine a competitive
and appealing listing price, ensuring your home stands out in the market.

O Make your home look the best it can look: Our professionals will guide you in
optimizing your home's presentation. Whether it's turning on the lights, opening
drapes and blinds, or setting the thermostat to a comfortable temperature, these
small adjustments can significantly enhance the viewing experience for prospective
buyers. We can also refer you to professional staging companies if you choose to
go the extra mile. Be flexible with showings. Flexibility with showing times is key to
accommodating potential buyers’ schedules. Being open to different showing times
increases the chances of attracting serious buyers quickly.

O Leverage the Multiple Listing Service: Your ROOST Real Estate Co. agent will prepare
and submit accurate information to the Multiple Listing Service (MLS). The MLS is
a vital tool for getting your home in front of prospective buyers and their agents.
We ensure your home is represented with high-quality photos, typically 25 or more,
showcasing its best features.

O Consider a 3D Virtual Tour Package: We can provide access to professional pho-
tographers and 30 video service providers to create a state-of-the-art digital photo
self-guided tour package. This package eliminates the need for follow-up requests
for information and additional showings, allowing buyers to view your home in detail
from anywhere.

O Ensure maximum exposure across the internet: We create MAXIMUM EXPOSURE
for your property by listing it on EVERY real estate-related website, including
Realtor.com, Zillow, and Trulia. This ensures that your home reaches a broad audi-
ence of potential buyers.

O e don't just rely on the internet: We promote your property through our extensive
database and social media channels. Additionally, we network and cooperate with
top agents in the area who will be eager to show your property.



Clear and Open Communication

Your ROOST Real Estate Co. agent will provide you with a copy of the initial listing in
the MLS so you can review for accuracy and revise as needed.

We use automated showing services to schedule showings for potential buyers of
your home. When an agent has a prospective buyer for your home they will call the
showing service who will verify their information and contact you for permission
to schedule the showing. Once the showing service has your permission, they will
provide the showing agent with the lockbox code to your home.

Every agent who shows your property will be asked to provide feedback through
the showing service. In our experience, agents respond around 35% of the time.
When an agent responds, we will share the feedback with you.

We will meet regularly to review and discuss adjusting our overall marketing
strategy as needed.

Negotiating and Structuring the Sale

Your ROOST Real Estate Co. agent will review and present all offers to you as they
are received.

Our goal is to work only with buyers who are at a minimum pre-qualified for a
mortgage or can provide proof of funds for a cash sale.

We work with you to ensure that the terms of the contract, including closing and
occupancy dates, as well as the final purchase price work for you.

We aim to negotiate a solid purchase contract that will close on time with no
Surprises.




Managing the Transaction

The time between negotiating a contract and getting to the closing table can be
the most stressful part of selling your home.

Your ROOST Real Estate Co. agent will touch base with your throughout the
process of managing the details of y our transaction.

Some of the milestones we will work through during the process include:

- Appraisal - Title Work

- Inspections - Home Owner Association
- Repairs - Final Walk-Through

- Financing Commitment - Coordinating the Move

The Market Analysis

Your ROOST Real Estate Co. agent will provide you with a thorough assessment of your
property based its location, style, and condition.

You will receive a written Pin-Paint Price Analysis showing the price range similar homes
in the area have sold for in the las t six to twelve months.

Pricing your home into today's market is a process, not necessarily a one-time event.
Your ROOST Real Estate Co. agent will work with you to develop a pricing strategy that will
be attractive to buyers and allow you to realize your financial goals f or the sale.

Finally, you will receive an estimate of the proceeds you can expect from the sale base
d your estimated mortgage payoff, property tax proration, realtor commission, and any
local government or home owner association fees.



Our Client Appreciation Program

The vast majority of our business comes to us through referrals from past clients to their
friends and family. If we don't do everything we can to make your purchase or selling
experience as pleasant as possible, we would miss the opportunity to earn your referral
and future business.

Your ROOST Real Estate Co. agent is here to assist you after the closing. You will receive
valuable information from us on a monthly basis and if you need a referral for another
service provider in the future we can probably help, just ask!

A Different Kind of Brokerage

We believe in making the process of buying, selling, renting, and investing in real estate
more approachable, collaborative, and generally less intimidating. ROOST Real Estate
Co. is a referral based business. We believe that the very best clients are those that are
recommended by our existing and past clients.

We are the real estate company people turn to at every stage of their lives. We are there
when our clients rent their first apartment, buy their first home, buy their first invest-
ment property, and buy their retirement villa on the beach.




WE'RE HERE
T0 HELP YOU.
S0 GIVE US

A SHOUT.

COLUMBUS, OH
1135 Cleveland Avenue, Columbus Ohio 43201
(380] 214-7880

SPRINGFIELD, OH
1636 N Yellow Springs St., Springfield, OH 45504
(937) 390-3715

MELBOURNE, FL
C/0 The 1900 Building, 1900 S Harbor City Blvd.,
Melbourne, FL 32901
(321) 405-1116

FT MYERS, SW FL
2801 Estero Blvd, Unit A, Fort Myers Beach, FL 33931

(239) 306-5353 @



